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planes, between major cities. Not United.

“We’ve been shrinking, and our competitors have been growing at our expense,”

says Scott Kirby, who jumped from president of American Airlines to the same job

at United in August. “We’re going back on offense.”

Many analysts are upbeat about United’s prospects, but say the path won’t be easy

for the Chicago airline.

“Delta is not standing still either, so it’s not only getting back to where they used to

be, but it’s leapfrogging Delta,” said Helane Becker, an analyst with Cowen and Co.

Reducing the number of delays and cancellations is crucial, Becker said.

After a 2010 merger with Continental Airlines, United alienated important

customers with cost-cutting initiatives that backfired.

A decade ago, for instance, United flew eight daily flights on Boeing 737s between

Atlanta and Newark, a big business route where it competes with Delta. By 2013,

United flew six times a day on small regional jets or turboprops.

Business travelers detest the small planes because they are more likely to be

delayed or canceled, and their lack of enough overhead bins can mean carry-on

bags get gate-checked — adding a time-consuming trip to baggage claim.

“Our best customers started abandoning us and flying on the competition, who

had a better product,” Kirby said. “We have to turn that around.”

Kirby thinks that new routes from hubs will win over, or win back, passengers. If

traffic picks up, and as United takes delivery of new planes, it should eventually be

able to phase out small planes on key business-travel routes, he said.

On Monday, United announced that this summer it will add four new destinations

in smaller cities including Rochester, Minnesota, and Santa Rosa, California, add

new connections to other medium-sized towns, and add daily flights on 15 other

routes that connect with the big hubs. It will add seasonal flights between San

Francisco and Munich.

United also wants to expand and upgrade facilities at key airports, including more

gates at Chicago’s O’Hare. The airline just opened a new club at Los Angeles

International Airport, and Kirby told union pilots that United wants part or all of a

future terminal there, where Delta and American have been making

improvements.

Becker, of Cowen and Co., said United underinvested at its airports after two
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downturns in the airline business and a trip to bankruptcy court. Now, however, it is

solidly profitable, with $8 billion in pretax income for 2015-16. (Delta’s pretax

earnings in those two years were $13.8 billion.)

United is starting to fly planes with fancy new seats in business-class on a few

international routes. There have been fewer upgrades in the main cabin, however,

and even a move that some travelers consider a step backward — the debut of

“basic economy” tickets that are priced below regular economy but come with

severe restrictions, including no use of the overhead bins.

Delta just announced it will bring back free meals on transcontinental flights.

United has been mum on whether it will do the same. Asked if his airline was

studying free meals, Kirby said, “I wouldn’t even say that.”

Copyright (2017) Associated Press. All rights reserved. This material may not be

published, broadcast, rewritten, or redistributed.

This article was written by David Koenig from The Associated Press and was legally

licensed through the NewsCred publisher network. Please direct all licensing

questions to legal@newscred.com.

Tags: Scott Kirby, united airlines

Photo Credit: United is bulking up its domestic operations under new President Scott Kirby. Mel Evans /
Associated Press
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Company Ticker: BBD/B CN

Date: 2017-12-14

Event Description: Investor and Analyst Day

Market Cap: 6,900.13

Current PX: 3.07

YTD Change($): +.90

YTD Change(%): +41.475

Bloomberg Estimates - EPS

   Current Quarter: 0.005

   Current Year: -0.013

Bloomberg Estimates - Sales

   Current Quarter: 4774.933

   Current Year: 16304.842
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Investor and Analyst Day

Company Participants
• Patrick Ghoche
• Alain M. Bellemare
• John Di Bert
• Laurent Troger
• David M. Coleal
• Frederick Cromer
• Michael James Ryan
• Jim Vounassis

Other Participants
• Justine Fisher
• Robert M. Spingarn
• Kristine Tan Liwag
• Konark Gupta
• Walter Spracklin
• Chris Murray
• Stephen Trent
• Benoit Poirier

MANAGEMENT DISCUSSION SECTION

Patrick Ghoche
All right. Well, everybody setting up. Okay, welcome everyone to our 2017 Bombardier Investor Day. It's great to have
you here, both people in the room and I know many people following online on the webcast. So, pleasure to be here
again to update you on our five year plan – on the progress on our five-year plan. We'll have in terms of logistics,
probably the first part, let's say the first hour, a brief presentation by our CEO, Alain Bellemare followed by John Di
Bert, who will walk you through some of the financials, I'm sure you all want to hear about.

Following that, we'll have all the business unit presidents talk about their business, the progress, the accomplishments,
and where they're going. And finally, Jim is going to come and talk to you about strong progress on transformation and
a bit of what's to come.

So – and to be efficient, we'll keep the Q&A for the end of the presentation. And we'll take questions both from the
room and online. So, online, you can follow instructions at that point.

So, before we begin, I want to draw your attention to the usual disclaimers on page 2 and page 3 of the presentation. I
wish to remind you that during the course of this presentation, we may make projections or other forward-looking
statements regarding future events or future financial performance of the corporation.

Several assumptions were made in preparing these statements and we wish to emphasize that there are risks that actual
events results may differ materially from these statements, and I am making this cautionary statement on behalf of each
speaker whose remarks today will contain forward-looking statements.
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<A - John Di Bert>: Sure. So, I won't specifically talk about the Global 7000 profitability because that's obviously
sensitive and competitive, but it's a premium aircraft and I expect that in the medium to longer term, that's going to be a
premium margin product. It offers tremendous value and capability to customers and as a result, I think it'll compete
very well with, frankly in its own segment.

When you look at our 2020 objectives, 8% to 10%, you're really just seeing the very beginning of the volume. And for
all intents and purposes, I think you'll see dilution in 2019 relative to our program as it hits its first set of real
significant deliveries and in 2020 it starts from mature. When you look at 2021, 2022, 2023, there is a convergence of
things that are happening.

One, you've got aftermarket and you know the power of the work that David is doing in terms of generating those
higher margin businesses and in capturing more of our fleet. Two, you have the continued learn out of the Global 7000,
and its ability to generate those large business jet margins that I think we can still improve past 2021 and 2022. And
then three, we continue as Jim showed you, we'll drive a lean operation that allows frankly at that point in time the skill
of a top line to leverage the cost structure that supports that business.

And so without getting overly specific, is there possibly to have solid double-digit margins and grow from there, I think
absolutely there is. And frankly that's really what we're driving to.

<A - Patrick Ghoche>: Next question here.

<Q - Walter Spracklin>: Yeah. It's Walter Spracklin from RBC Capital Markets. I guess this is for Alain. I know
when went back, going back to 2015, when you provided your guidance, it was really about and we looked at the
investment thesis on Bombardier, it was really about de-risking the company, and much of the upside that we would
see would come from your successful execution your plan out to 2020.

I think going forward now, as we come closer to 2020, it'll – and you'll probably be happy about this moving on to the
next stage or post 2020 will be more of an earnings story. I want to focus on my question on the Commercial
Aerospace division. If I look at the C Series, and I think about the capital investment that you made in that program,
one of the things is the early versions that come out of that type of capital investment might be lower margin, but you
have some versions that come afterwards that tend to have a bit better economics.

By going with Airbus and given their kind of A320 family, do you sacrifice that platform scalability of the C Series?
Will we ever see a CS500 now that it's kind of in those hands and are we really going to be looking at a CS100, CS300
as your real models in that division post 2020?

<A - Alain M. Bellemare>: I think it's tough to forecast or to predict what Airbus and us will do in the out years.
There's a great, strategic fit right now between the C Series, the CS100, CS300 and the A320, A321. So, is there like no
room or can there be a product strategic fit for like a bigger C Series, I think that time will tell. On a standalone basis, it
would have been a real challenge to launch a CS500. So, I mean we're in terms of value creation, it's clear that we're
trading a lot more value in adding the CS100 and CS300 as part of the A320 family for the reason that Fred mentioned,
not only it would de-risk the program, but we're taking advantage of Airbus scale on sales marketing, scale Airbus
scale, scale on sales and marketing, scale and procurement, purchasing power and scale in the aftermarket. So, for me,
what we've done here is, we are basically making sure that this program is actually going to generate real value for us
for Bombardier, for Airbus and for customers.

<Q - Walter Spracklin>: And then I guess the second part of my question then goes back to the [ph] RJ (01:58:25)
issue and I think 35 aircraft per year. If we were going to not see much movement beyond that level of deliveries, is it
really a viable business for you, and what could be your strategy if we are kind of stuck in that 35 – 35 to 50 aircraft per
year?

<A - Alain M. Bellemare>: Well, I think that Fred can take this one on. I would just say, right now, the focus is on
selling more CRJ, we'd like to keep this line going, but Fred?

<A - Frederick Cromer>: Yeah. I talked about it earlier. I think the replacement cycle is real and I think it's coming, 
and we're well positioned. I think in terms of cycle times and staying nimble, the CRJ production line in particular is
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#DEALS

OCTOBER 1,  2013 / 8:39 AM / 4 YEARS AGO

Republic Airways to sell Frontier for $145 million

Reuters Staff

(Reuters) - Republic Airways Holdings Inc RJET.O said on Tuesday it would sell Frontier Airlines
to private equity firm Indigo Partners LLC in a deal valued at about $145 million.

The agreement ends a two-year-long search by Indianapolis-based Republic to unload Frontier,
which it bought out of bankruptcy in 2009.

Phoenix-based Indigo will pay $36 million in cash for the equity of Frontier Holdings and assume
Frontier’s debt.

Republic, which provides regional service for bigger carriers such as Delta Air Lines Inc (DAL.N)
and United Continental Holdings Inc (UAL.N), has been restructuring Frontier over the past
year to lower its costs.

Delta Air Lines Inc 56.03
DAL.N NEW YORK STOCK EXCHANGE -0.19 (-0.34%)
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Indigo is led by co-founder William Franke, who was chairman of low-cost carrier Spirit Airlines
Inc (SAVE.O).

“We endorse and will support continued efforts to build Frontier into a leading nationwide ultra-
low cost carrier,” Franke said in a statement. “As airline fares continue to move up, passengers
need affordable travel alternatives.”

The deal is subject to various approvals and is expected to close in December, Republic said.

Shares of Republic closed at $11.89 on the Nasdaq on Monday.

Reporting by Rohit T.K. in Bangalore and Karen Jacobs in Atlanta; Editing by Jeffrey Benkoe

Our Standards: The Thomson Reuters Trust Principles.

DAL.N UAL.N SAVE.O

E
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September 24, 2003



United States  Investigation of the International Trade          U.S. Answers to 1st Set of Panel Questions

Commission in Softwood Lumber from Canada (DS277)                                                        September 24, 2003  Page 1

1  Article 3.7 of the Agreement on Implementation of Article VI of the General Agreement on Tariffs and

Trade 1994 (the Antidumping Agreement) and Article 15.7 of the Agreement on Subsidies and Countervailing

Measures (the SCM Agreement).
2  See United States Safeguard Measures on Imports of Fresh, Chilled or Frozen Lamb Meat from New

Zealand and Australia , Appellate Body Report, WT/DS177/AB/R, WT/DS178/AB/R, adopted 16 May 2001, para.

136 (“US Lamb Meat”); United States Transitional Safeguard Measure on Combed Cotton Yarn from Pakistan,

Appellate Body Report, WT /DS192/AB/R, adopted 5 November 2001, para. 77, n.50 (“US Cotton Yarn”). 

Specifically, the Appellate Body in US Lamb Meat stated:

As facts, by their very nature, pertain to the present and the past, the occurrence of future events can never

be definitely proven by facts.  There is, therefore, a tension between a future oriented “threat” analysis,

which, ultimately, calls for a degree of “conjecture” about the likelihood of a future event, and the need for

a fact based determination.  Unavoidably, this tension must be resolved through the use of facts from the

present and the past to justify the conclusion about the future, namely that serious injury is “clearly

imminent.”  Thus, a fact based evaluation, under Article 4.2(a) of the Agreement on Safeguards, must

provide the basis for a projection that there is a high degree of likelihood of serious injury to the domestic

industry in the very near future.
3  See Mexico  Anti Dumping Investigation of High Fructose Corn Syrup (Mexico HFCS) from the United

States, Appellate Body Report, WT/DS132/AB /R, adopted 21 November 2001, paras. 83 and 85 (“Mexico HFCS”);

US Cotton Yarn , AB Report, para. 77; US Lamb Meat, AB Report, para. 136; United States Definitive Safeguard

Measures on  Imports of Certain Steel Products , WT/DS248/R, WT/DS249/R, WT/DS251/R, WT/DS252/R,

WT/DS253/R, W T/DS254/R, W T/DS258/R, W T/DS259/R, Panel Report, circulated 11 July 2003, para. 10.173 , n.

5032 (“US Steel Safeguards”).

Question 16:  Could the United States please address its understanding of the "special care"
requirement in Article 3.8 of the AD Agreement and Article 15.8 of the SCM Agreement?  What
elements does the United States consider could demonstrate the appropriate special care? 
Could the United States indicate to the Panel where, in its view, the USITC determination
demonstrates the requisite special care?

1. The covered Agreements do not state what constitutes “special care;” nor has any panel
explicitly addressed this provision.  The covered Agreements do not support Canada’s attempt to
interpret “special care” as a special review standard for either the Panel or the investigating
authority.  The United States understands the “special care” language to be a recognition that
projections about the future must be based on present and past facts.  While a threat analysis is a
future-oriented analysis, it cannot be based on allegation, conjecture or remote possibility; rather
it must be based on the facts.1

2. Article 3.8 of the Antidumping Agreement and Article 15.8 of the SCM Agreement are
exhortations to be mindful of the future-oriented nature of a threat analysis as the evidence is
reviewed.  A threat determination necessarily uses facts from the present and the past to form a
conclusion about the future.2  Projections necessarily are based on extrapolations from existing
data.3  Indeed, Article 3.7 requires that projections be based on facts.  Article 3.8 simply
reinforces this point by describing the approach to be taken in reviewing the facts.
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4  See US Lamb Meat, Panel Report, para. 7.129:

. . . the requirement to base a threat determination on objective facts, and the rejection of “assertions,”

“opinions” and “conclusions” that are not based on sufficient factual evidence, it is possible to draw at least

some inferences on how to conduct a threat analysis.  These elements suggest (i) that a threat determination

needs to be based on an analysis which takes objective and verifiable data from the recent past . . . as a

starting point so as to avoid basing a determination on allegation, conjecture , or remote possibility. . . ..
5  See, e.g., Canada’s First Written Submission, paras. 7, 8, and 120.
6  The Appellate Body in Thailand H Beams provided  some guidance on the relationship between Article

3.1 of the Antidumping Agreement and  consideration of the  evidence for factors listed in the threat provision, Article

3.7.  The Appellate Body stated:

107. . . . An injury determination conducted pursuant to the provisions of Article 3 of the Anti Dumping

3. It is evident in the ITC’s Report that the Commission based it threat determination on
consideration of all of the facts.  The ITC based its prospective analysis on objective facts and
rejected assertions and opinions not based on sufficient factual evidence.4  The Commission’s
reliance on a thorough factual record and its careful analysis of that record demonstrate its
compliance with the special care language in the covered Agreements.  Canada, on the other
hand, has urged that the ITC should have based its findings on assertions and opinion, which are
favorable to Canada’s interests, but are not sufficiently supported by the evidence.5

4. The special care taken by the ITC is demonstrated in the detailed analysis and extensive
documentation  including past and present data   provided to support each finding throughout
the ITC’s opinion, from its conditions of competition section on pages 21-27 of the ITC Report
to the present injury analysis on pages 31-37 of the ITC Report to the threat of injury analysis on
pages 37-44 of the ITC Report.

Question 17:  Article 3.8 of the AD Agreement and Article 15.8 of the SCM Agreement provide
that:

“with respect to cases where injury is threatened by dumped [subsidized]
imports, the application of anti-dumping [countervailing] measures shall be
considered and decided with special care”. 

Could the United States address the implications of the phrase "the application of … measures"
in terms of the timing of the obligations provided for in this provision?  Is the United States of
the view that the "special care" requirement affects or changes the obligation in Articles 3.1 of
the AD Agreement and 15.1 of the SCM Agreement that a determination of injury "shall be based
on positive evidence and involve an objective examination…".  If so, how?

5. The “special care” language in Article 3.8 of the Antidumping Agreement and Article
15.8 of the SCM Agreement supplement rather than alter or modify the obligations in Article 3.1
and Article 15.1 of the respective Agreements that a determination of injury “shall be based on
positive evidence and involve an objective examination.”6  As discussed in response to question
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• Delivery to first operator SWISS on track for Q2 2016; CS300 aircraft certification expected 
within six months

Bombardier Commercial Aircraft announced today that its all-new CS100 aircraft received its 
Transport Canada Type Certification following a comprehensive and rigorous testing program, which 
included more than 3,000 flight test hours, the validation of thousands of test results and the 
authentication of extensive design and performance data. Obtaining the Type Certificate for the 
CS100 aircraft paves the way for the delivery and entry into service of the CS100 aircraft with first 
operator SWISS in Q2 2016.

“This is an historic moment for Bombardier. Years of dedicated efforts and collaboration culminate 
today in a very proud moment for many as we celebrate the CS100 aircraft’s Transport Canada Type 
Certification. I heartily congratulate our teams for their commitment to developing, testing and 
certifying the CS100 aircraft,” said Fred Cromer, President, Bombardier Commercial Aircraft. 
“Bringing to market the only new family of  aircraft developed for the 100- to 150- seat market 
segment in close to 30 years is a standout accomplishment -- the C Series aircraft is now well on its 
way to opening up new opportunities for operators, while delivering unrivalled economic advantages, 
performance, and environmental credentials. It’s the new reality for the single-aisle market.”

Design Approval Designees (DADs), engineers authorized to act on behalf of the Minister of 
Transport to approve aeronautical design and make findings of compliance, worked closely with 
Transport Canada over the last five years planning, testing, and reviewing thousands of technical 
drawings and documents that ultimately define the C Series aircraft and allow it to be built against 
this design definition. Once Bombardier demonstrated that the C Series aircraft design fully complied 
with the safety requirements mandated by Transport Canada, the aircraft was issued its Type 
Certificate.

“Our highly skilled Flight Test, Ground Test and Engineering teams, along with our suppliers, have 
successfully designed, developed, tested and certified this best-in-class aircraft -- introducing multiple 
new technologies resulting in the aircraft exceeding the performance targets we committed at program 
launch,” said François Caza, Vice President, Product Development and Chief Engineer, Bombardier 
Inc. and Head of Bombardier’s Design Approval Organization. “I applaud our employees’ innovation, 
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dedication and engagement on achieving this key milestone. I am confident we will execute on our 
next commitments with the same diligence and excellence.”

Bombardier’s CS300 aircraft, the larger model, is on track to obtain its Type Certificate within the 
next six months as planned. Bombardier will continue to work with Transport Canada to validate the 
CS100 aircraft’s training syllabus.

“Today we salute everyone that has dedicated years of service and commitment to developing the C 
Series aircraft and I wish to personally thank all our customers, partners, suppliers and more than 
2,300 employees at various Bombardier facilities for their contributions to the program,” said Rob 
Dewar, Vice President, C Series Aircraft Program, Bombardier Commercial Aircraft. “While we shift 
this same focus and dedication towards ensuring a flawless entry-into-service alongside first operator 
SWISS -- with first delivery planned in the second quarter of 2016 -- we also look forward to 
continuing demo flights to showcase this magnificent aircraft to airlines and other interested operators 
around the world.”

About C Series Aircraft
The C Series family of aircraft, representing the fusion of performance and technology, is a 100 per 
cent all-new design that offers operators potential savings of between US$ 7.5 to 12 million per 
aircraft.

By focusing on the 100- to 150-seat market segment, Bombardier has designed the C Series aircraft to 
deliver unparalleled economic advantage to operators and to open up new opportunities for single-
aisle aircraft operations.

All noise performance testing on the CS100 aircraft has been completed and data confirms it is the 
quietest in-production commercial jet in its class. The aircraft’s noise performance and its outstanding 
short-field capability make it ideal for varied types of operations. The C Series aircraft's maximum 
range has also been confirmed to be up to 3,300 NM (6,112 km), some 350 NM (648 km) more than 
originally targeted.

The aircraft is delivering more than a 20 per cent fuel burn advantage compared to in-production 
aircraft, and a greater than 10 per cent advantage compared to re-engined aircraft. The C Series 
aircraft will also emit 50 per cent fewer NOX emissions than the CAEP 6* NOX emission standards.

In addition to delivering best-in-class economics with the C Series aircraft, Bombardier has placed 
considerable emphasis on cabin design to ensure an excellent passenger experience. The C Series 
aircraft’s larger seats, overhead bins and windows create a widebody feel that offers passengers 
unparalleled comfort.

The CS100 and CS300 aircraft have over 95 per cent parts commonality, as well as the same type 
rating. The groundbreaking Pratt & Whitney PurePower® PW1500G engine, combined with 
advanced aerodynamics, delivers reduced fuel burn, noise and emissions, increasing the aircraft’s 
environmental and social compatibility.

Bombardier has booked orders and commitments for 603 C Series aircraft, which include firm orders 
for 243.

About Bombardier

Page 3 of 4Bombardier’s all-new CS100 Aircraft Awarded Transport Canada Type Certification - Bo...

12/26/2017http://www.bombardier.com/en/media/newsList/details.bombardier_s-all-new-cs100-aircr...



Bombardier is the world’s leading manufacturer of both planes and trains. Looking far ahead while 
delivering today, Bombardier is evolving mobility worldwide by answering the call for more efficient, 
sustainable and enjoyable transportation everywhere. Our vehicles, services and, most of all, our 
employees are what make us a global leader in transportation.

Bombardier is headquartered in Montréal, Canada. Our shares are traded on the Toronto Stock 
Exchange (BBD) and we are listed on the Dow Jones Sustainability North America Index. In the 
fiscal year ended December 31, 2014, we posted revenues of $20.1 billion. News and information are 
available at bombardier.com or follow us on Twitter @Bombardier.

Notes to Editors
Photos of the CS100 aircraft are posted with this press release at www.bombardier.com.

For more information on the C Series aircraft, visit http://news.commercialaircraft.bombardier.com.

Follow @BBD Aircraft on Twitter to receive the latest updates from Bombardier Commercial 
Aircraft.

To receive our press releases, please visit the RSS Feed section of Bombardier’s website.

* Committee on Aviation Environmental Protection

Bombardier, CS100, CS300, C Series, and The Evolution of Mobility are trademarks of Bombardier 
Inc. or its subsidiaries.
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➞

➞

The deal that ceded control of Bombardier Inc.’s C Series jet program to Airbus SE

<https://www.bloomberg.com/quote/AIR:FP> was the best option to save jobs in 

Quebec and ensure the industry’s future in the Canadian province, Economy 

Minister Dominique Anglade said.

The entry of the European plane maker brings in a “selling firepower” that 

Bombardier doesn’t have, opening up markets for the jetliner from Europe to Asia to 

Africa, the provincial minister said. It also boosts confidence in the program and 

helps “completely change the game,” she said.

“All that you could imagine was considered,” Anglade said in a phone interview 

Tuesday, adding the government was involved in every discussion. “At the end of 

the day, we chose the option that guaranteed jobs in the long term in Quebec, 

ensured growth of the sector in Quebec, and ensured the durability of the C series 

program.”

Quebec held 49.5 percent of the C Series after investing $1 billion in the fledgling 

program last year, only to see the stake decline to 19 percent in a deal where Airbus 

takes a majority stake for no cash. The agreement, which also cuts Bombardier’s 

By 
October 17, 2017 3:14 PM
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share, seeks to preserve 2,000 jobs at a plant outside of Montreal until 2041, even as 

Airbus adds another final assembly line at its factory in Mobile, Alabama.

While silent at first, opposition parties ramped up criticism Tuesday, accusing the 

government of selling a crown jewel and getting ripped off. Francois Legault, the 

chief of the Coalition Avenir Quebec said the government’s investment amounted to 

spending C$650,000 ($518,000) per job.

“This is not a good deal, that’s not how you can help Quebec’s economy,” he said in 

remarks broadcast on RDI network.

The head of Parti Quebecois, Jean-Francois Lisee, tweeted that the government 

should have invested in Bombardier itself rather than the C series.

Quebec Premier Philippe Couillard defended the deal, which he said does more for 

the plane than putting more money into it because the program really needed a 

strategic partner.

“We would have loved for Bombardier to become as big as Boeing and Airbus, but in 

practice that couldn’t happen, it was impossible,” he said. “We had to think about 

workers above all, as well as the Montreal aeronautic sector.”
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12/16/2017 Bombardier unions expect protracted C Series dispute
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Labour of fi cials say the chances the United States will lower or can cel im port du ties ap plied in a pre- 
lim i nary rul ing are slim

The largest unions in Canada and Britain an tic i pate Bom bardier Inc. and Boe ing Co. are in for a pro- 
tracted trade bat tle as they pre pare for the U.S. Com merce Depart ment to con firm mas sive du ties on im- 
ports of the C Se ries air craft.

Fol low ing a meet ing with Bom bardier man age ment on Wed nes day, Uni for and Unite the Union said
the chances are slim that the United States will lower or can cel the 300-per-cent im port du ties ap plied in
a pre lim i nary rul ing.

Washington is ex pected to vote on Mon day on the pre lim i nary and anti-dump ing coun ter vail ing du- 
ties an nounced in the fall.

“There’s no ques tion this is go ing to end up in front of the WTO [World Trade Or ga ni za tion],” Uni for
na tional pres i dent Jerry Dias told re porters.

“You can’t de pend on the kan ga roo courts in the U.S. to rule in favour of [Bom bardier].”
A bat tle be fore the in ter na tional trade tri bunal would likely take months or years to re solve. Canada

can also chal lenge the rul ing un der the North American free-trade agree ment.
Uni for and Unite also ex pressed se ri ous doubts that the U.S. In ter na tional Trade Com mis sion will

con clude in Fe bru ary that Boe ing wasn’t harmed by the C Se ries.
Boe ing al leges the Que bec air craft man u fac turer sold C Se ries air craft to Delta Air lines at an un fairly

low price thanks to fi nan cial sup port from the fed eral, pro vin cial and Bri tish gov ern ments.
Mr. Dias, Uni for’s Que bec di rec tor Re naud Gagné and Steve Turner, as sis tant sec re tary gen eral of

Unite, rep re sent ing work ers in North ern Ire land, met for about an hour with Bom bardier chief ex ec u tive
Alain Belle mare.

The unions from both sides of the At lantic are meet ing to come up with a com mon strat egy to pro tect
jobs as the United States is to de cide whether the puni tive du ties will come into ef fect.

Bombardier unions expect protracted C
Series dispute
The Globe and Mail (BC Edition) · 14 Dec 2017 · JULIEN ARSENAULT
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Mr. Dias and Mr. Turner are also ex pected to be in Washington in the next few days to meet with U.S.
gov ern ment and elected of fi cials about Bom bardier.

Uni for rep re sents nearly 10,000 aerospace work ers in Canada, in clud ing sev eral thou sand from C Se- 
ries sub con trac tors.

“We have no con fi dence that the cur rent U.S. ad min is tra tion will look at this in a ra tio nal way,” Mr.
Turner said when asked about his ex pec ta tions for the de ci sion on Mon day.

“We are not deal ing with a ra tio nal Pres i dent and we’re not deal ing with an ad min is tra tion that is re- 
ally look ing at the long-term in ter ests of the United States.”

Unite, which has 1.42 mil lion mem bers in Britain, rep re sents about 3,000 of the roughly 4,200 Bom- 
bardier work ers in North ern Ire land where the C Se ries wings are made.

The union rep re sen ta tives noted that more than half of C Se ries com po nents are made in the United
States, gen er at ing some 22,000 jobs south of the bor der.

The union lead ers said they were re as sured in the meet ing that the ar rival of Air bus as the ma jor ity
share holder of the C Se ries pro gram would sta bi lize the short- and medium-term fu ture of Bom bardier’s
largest air craft.

Al though Uni for isn’t pleased with a pro posed sec ond C Se ries assem bly line at Air bus SE’s fa cil ity in
Alabama, Mr. Dias said it was the price to pay for the C Se ries to take off.
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